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Snooze and you may… Lose 
• The importance of a timely response.
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As a customer, have you ever waited to be 
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….and waited….and waited…

http/pho#AF867
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Frustrating?     Right?
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Win your Business!
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If you snooze…
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You will lose…
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 Contact Points?
Social Media: Linked In, Facebook, Twitter

Email

Phone

Text
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In conclusion…

• Analyse your response time
• Simplify your Contact Systems
• Make sure you respond!
• Snooze …and you may lose!
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Download this for Free!
• Posted at WWW.SALESPROSOTTAWA.COM
• THANK YOU!

• Patrick Charlton- Vice President-Sales Professionals of Ottawa


